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"THREE MONTHS AGO the col- 

umn reviewed “The Turning 
Wheel,” Arthur Pound’s history 
of General Motors, which at the 
same time may well be said to be 
in a sense also the history of the 
automobile age. The review was 
written after the writer had been 
granted the privilege of reading 
the book in manuscript form. 

This week the book came off 
the press of Doubleday-Doran 
and is ready for distribution. 
Thumbing its pages, this com- 
mentator is aroused to fresh en- 
thusiasm over its contents. To 
him it seems just what the auto- 
mobile-minded always have been 
waiting for—authentic facts 
about the d velopment of this 
industry of ours which heretofore 
you couldn’t find anywhere. It 
took two years of research On wuc 
part of Arthur Pound, who had 
access to all the data in the files 
of General Motors. And I’d say 
he has done a swell job. 

7” * * 

IT SHOULD NOT be forgotten 
that Automotive Daily News 
stands ready to be the middleman 
in the distribution of “The Turn- 
ing Wheel” to those in the indus- 
try. Through an arrangement 
with the publishers, ADN is in a 
position to get you this book at 
the slight cost of $3.50. The col- 
umn is broadcasting this fact be- 
cause in this shop we’re not jeal- 
ous of the business department 
and want to do our bit in placing 
this valuable contribution to auto- 
mobile history in the hands of the 
interested. 

* * +” 

HILL McALLISTER, governor 
of Tennessee, ought to feel highly 
honored, for he gets the first of 
the new crop of LaSalles, a pres- 
ent to him from members of the 
gubernatorial staff. Confirming 
the authenticity of its being No. 1 
he has the word of Mayor 
Couzens of Detroit, William S. 
Knudsen, executive vice-president 
of General Motors, and Larry 
Fisher, president of Cadillac, who 
were among those assembled at 
the plant Monday morning to see 
not only the first LaSalle come 
off the assembly line but also the 
first of the Cadillac sixteens. 
Present, too, were Sales Manager 
John Chick and Harley Earl, who 
has designed every LaSalle body 
since the line was introduced in 
1927. 

* a7 ” 

ALTHOUGH a bit late in get- 
ting under way, from now on the 
assembly lines will be dropping 
LaSalles at a fast pace. Once in 
full production, there will be be- 
tween 600 and 700 a week turned 
out. But even that pace will not 
satisfy John Chick, for in his files 
he has orders for some 4,000 of 
them and the season is just 
starting. 

One thing I like about this new 
LaSalle is its distinctive radiator. 


(Continued on Page 2) 
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‘29 Incomes Seen for °34. 


Ford to Make 
Own Steel at 
Rouge Mills 


Awards First Contract In 
$8,000,000 Program 
Of Expansion 


Detroit, Feb. 27.—The first move 
on the part of auto manufactur- 
ers to make more of their own 
steel was completed here last 
week when the Ford Motor Co. 
awarded a contract to the United 
Engineering & Foundry Co., of 
Pittsburgh, to equip a blooming 
mill, a continuous hot steel mill 
and a cold rolling mill. 

The expansion program which 
installation of these mills in the 
Ford River Rouge plants will in- 
stitute is expected to total from 
$8,000,000 to $10,000,000. There 
are already blast furnaces, open 
hearths and certain types of roll- 
ing mills at the Rouge plants. 

“We lave piaved i. order and 
the expansion in steel making will 
go ahead as part of the company’s 
policy but I cannot give any fur- 


(Continued on Page 4) 








Production Begun |,,, 
On New Medium 
Priced LaSalle 


Detroit, Feb. 27. —The first 1934 
LaSalle car was driven off the 
final inspection line Monday and 
marked the actual beginning of 
production on this new stream- 
lined automobile which brings a 
Cadillac built car into the upper 
medium price field. 

Mayor Frank Couzens, Detroit, 
and William S, Knudsen, execu- 
tive vice-president of General 
Motors, were among the guests of 
Lawrence P. Fisher, president of 
Cadillac, to witness the comple- 
tion of the first LaSalle. 

At the same time the first 1934 
Cadillac V-16 was completed and 
the big plant on Clark Avenue 
swung into production. It is ex- 


(Continued on Page 3) 


Expect Advance 
In Tire Prices 


To Total 15% 


Akron, Feb. 27.—Decision of B. 
F. Goodrich Co., Firestone Tire & 
Rubber Co. and the Seiberling 
Rubber Co. to increase tire prices 
3 per cent, effective Feb. 24, thus 
following the advance of Good- 
year earlier in the month, places 
the entire tire manufacturing in- 
dustry again on practically the 
same price level. 

After the original refusal of 
these companies to follow the 
price rise because of the unsettled 
competitive conditions in the in- 
dustry the turn-about in policy 
indicates that considerable prog- 


(Continued on Page 2) 
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A New LaSalle is Born 





LaSalle number one for 1934 rolled off the final inspection line at 
the Cadillac factory here this week, one of the neatest designs on 
the road. In at the birthday party were: (left to right), W. S. Knud- 
sen, executive vice-president General Motors; Mayor Frank Couzens, 












Detroit; L. P. Fisher, president Cadillac; J. C. Chick, sales manager. 


Compliance Board to Meet 


At Chester Ford Plant 


ee ———--——_— © 


Toledo Strike 
Fails to Slow 
Up Production 


Detroit, Feb. 27.—Reports from 
Toledo here today hold hopes for 
an early settlement of the labor 
troubles which started there last 
week in several plants supplying 
automotive parts. Production in 
the Electric Auto-Lite plant is 
proceeding at a normal rate, ac- 
cording to C. O. Miniger, president 
and there is no cause for appre- 
hension in Detroit in regard to 


(Continued on Page 2) 








By WILLIAM ULLMAN 

Washington, Feb. 27.—Another 
move in the long drawn out chess 
game between the Ford Motor Co. 
and the NRA will be made this 
week when hearings are held at 
the Chester, Pa., 
company on the question of com- 
pliance with the Recovery 
provision demanding recognition 
of collective bargaining. 

The hearing will be conducted 
by William H. Davis, NRA Com- 


pliance Director, and Edsel Ford 


will be invited to appear as the 
company’s 
Whether or not the invitation will 
be accepted is regarded by ob- 
servers here as questionable in 
(Continued on Page 4) 


Jan. Factory Sales Total 
161,000; 31,00 000 Over ’33 





Washington, 
stantial increase in the factory 
sales of motor vehicles was 
recorded during 1934 as compared 
with the corresponding month 


last year and in 1932, according | 


to figures assembled by the De- 
partment of Commerce. Total 
sales in January of this year were 
161,006, against 130,087 in Janu- 
ary, 1933 and 119,344 in the cor- 
responding month of 1932. 

Sales in January, 1934, were 
divided as follows: 115,956 passen- 
ger cars; 44,729 trucks; 321 taxi- 
cabs. Canadian factory sales ag- 
gregated 6,904 units. Of the 


latter number, 4,946 were passen- | 


ger cars and 1,958 were trucks. 
Passenger car factory sales in 
January, 1933 were 108,321 com- 
pared with 98,706 in 1932. Truck 
sales at the factory were 21.761 
in January of last year; 20,541 


(Continued on Page 4) 
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Truck Operators 
In Middle West 
Meet in St. Louis 


(By wire from Washington Bureau) 

Washington, Feb. 27.— Truck 
operators in middle western states 
will be given an opportunity to 
gather with members of the tem- 
porary National Code Authority 
at a meeting to be held in St. 
Louis on March 3 and 4. The 
conference will be a repetition of 
that in Washington last week-end 
when representatives of the in- 
dustry from 21 states and the 
District of Columbia met for a 
thorough discussion of the code 
and the program outlined for its 
administration. 

So successful was the Washing- 


(Continued on Page 2) 


plant of the 
Act 





representative. 
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KnudsenTells 
G. M. Workers 
in Flint Talk 


Ninety-Nine Per Cent Of 
Employes Paid Above 
Minimum Wage 


Flint, Feb. 27—Automobile 
workers will end 1934 with ap- 
proximately the same total earn- 
ings for the year as in 1929 if the 
current demand for cars contin- 
ues, predicted William S. Knud- 
sen, executive vice-president of 
the General Motors Corp. in 
charge of car and body building 
operations in the United States 
and Canada, in a speech here last 
night. 

Knudsen pointed out that the 
hourly wages of General Motors 
are “today practically what they 
were in 1929, and if we manage 
to take the average maximum 
number of hours of work permit- 





| ted to us under the code we will 


have about the same number of 
hours of average as we had in 
1929. In other words, if we suc- 
ceed in meeting the 40 hour max- 
imum average, we will have ap- 
proximately the same amount of 
money earned as in 1929.” 
Knudsen spoke before the Flint 
Industrial Executives Club, an 
organization composed principally 
of foremen and superintendents. 
He disclosed, in a discussion of 
the workings of the automobile 
manufacturing code, that “today 
you will find that in the entire 
General Motors organization, only 
(Continued on Page 4) 


NADA Releases 
Supplement to 
Official Guide 


St. Louis, Feb. 27.—A more ef- 
fective use of the NADA Official 
Used Car Guide by sales depart- 
ments and salesmen of automo- 
bile dealers is provided in a new 
publication by the NADA. The 
new book is titled “Salesmen’s 
Supplement to NADA Official 
Used Car Guide—Showing Net 
Figures—Official Code Deductions 
Made.” 

Publication of the salesmen’s 
supplement started with the 
February issue when samples 
were sent to every subscriber to 
the Official Guide, together with 
a letter of explanation. The price 
of the salesmen’s supplement ‘és 
$8 per year for 12 issues. The 
salesmen’s supplement will be is- 
sued simultaneously with the 
Official Used Car Guide each 
month. 

The salesmen’s supplement em- 
bodies in part the desire of F. W. 
A. Vesper, president of the NA 
DA, to provide a means to enable 
all automobile dealers to more 
effectively employ the instruments 
supplied by the code itself and 
the code standard from which ap- 
praisals can be determined. 

“For the first time in the his- 


(Continued on Page 4) 
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Toledo’s Teapot Tempest 


UCH more apprehension than 

perhaps was warranted has 
been caused in Detroit by the 
recent outbreak of strikes in our 
sister city to the South—Toledo. 
Naturally, the interests of Detroit 
are closely woven with those of 
Toledo, due to the fact that many 
of the parts which go to make 


up Detroit’s motor cars are fabri- | 


cated in Toledo plants. In the 
present system of car assembly 
a delay of one part alone can 
tie up the entire production at a 
motor plant. Careful inquiry 
among plant executives in De- 
' reve 





a surprising lack of | 


which one might expect | 


“sitting on a 
s some scare 


“lieoes! 
=" 


among individuals 
keg of dynamiie,’ 
heads would like to 


Naturally, there is uvrest 
among labor. There is st in 
many industries as well. We are 
facing the situation of accommo- 
dating our lives to a new deal. 


faced with problems 


th 


We are 
which are vexing because we can- 
not understand them. The in- 


dustrialist as well as the laborer 
finds many queer quirks in the 
new regime which demand pati- 
ence to solve. The only solution 
is through exercising patience. 
Newspaper scare heads on either 
side do nothing but harm and we 
are glad to report that our in- 
quiry has indicated that jitters 
are more common among out- 
siders than among the insiders. 

From Toledo we have encour- 
aging word that the strike there 
points for an early settlement. 
Much of the trouble was caused 
originally by a misunderstanding, 
in that many of the plants are 
now employing more workers 
than are necessary and as the 
results payrolls have been spread 
a trifle more thinly in an effort 
to keep a greater number of men 
employed. 

If the number of employes is 
reduced, the rate of pay for those 
still employed could be increased. 
But until all industries have lifted 
themselves to the present pro- 
duction level of the automotive 
industry, our industry must do 
its share in spreading the work 
it has to offer among the greatest 
number of workers. Labor must 
come to understand this point. 
It must work out its problems 
with patience just as the indus- 
trialist must work out his own. 

W. S. Knudsen, executive vice- 
president of General Motors, in 
a speech reported on page one of 
this issue, predicts that the auto- 
motive worker in 1934 will find 
his “take” at the end of the 
year of a par with his “take” in 
1929 if the present demand for 
cars continues. To sustain this 
demand the industry as a whole 
has refrained from sharp price 
increases which would discourage 
buying. 

We feel that Mr. Knudsen’s at- 
titude toward labor reflects the 
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attitude of the industry as a 
whole. Our investigation reveals 
a real sympathy on the part of 
all chieftains. Wild rumor mon- 
gers are not only doing an in- 
justice to the industry with their 
scare head tales but that they 
are equally unjust to the intelli- 
gence of the average worker and 
labor leader. 


Expect Advance 
In Tire Prices 


To Total 15% 


(Continued from Page 1) 
ress has been made in smoothing 
out the differences prevailing 
earlier. At the same time it is 
believed that more friendly rela- 
tions in the industry foreshadow 
a further price rise. 

The 3 per cent price advance 
was never considered by the in- 
dustry to be at all adequate in 
view of the rise in costs of tire 
manufacturing and was judged to 
be merely a “feeler” in an at- 
tempt to get the price structure 
up to an adequate basis. 

The industry is generally cheer- 
ful at the turn events have taken 
and feels that since another in- 
crease is justified it may be forth- 
coming within the week. 

When the 3 per cent was first 
introduced it was felt that a 15 
per cent advance would have been 
much more in line with general 
conditions and costs. As a con- 
sequence many observers believe 
that 12 per cent may be added to 
the general price structure 
shortly. 





Tire Executives 
Meet to Discuss 
Trade Practices 


or” 


Palm Beach, Fla., Feb. 
Executives of six of the tsrg 
tire manifactnrers ir 
are holding a meeting here at tic 
Everglade 

No announcement is made cc 
cerning the subject of the discus- 
sions, but inference is that it will 
cover retail trade practices, trade 
pacts in relation to mail order 
houses and possible price re- 
visions. 

Present at today’s meeting are 
Harvey S. Firestone sr., chair- 
man board of directors; L. R. 
Jackson, vice-president and gen- 
eral manager; J. W. Thomas, 
president, all of Firestone; Paul 
W. Litchfield, president, and R. 
S. Wilson, vice-president and gen- 
eral manager of Goodyear; Wil- 
liams Francis O’Neil, president of 
General; James D. Tew, president 
of Goodrich; Frank A. Seiberling, 
president of Seiberling; Francis 
Breese Davis jr., president 
United States Rubber. 

The meetings are to be contin- 
ued Tuesday. 


tub on the tire code. : 


Sparks 


(Continued from Page 1) 
Almost a toothpick in comparison 
with others, this radiator is going 
to be a hall mark that will stamp 
it as a 1934 LaSalle. But this is 
not the only feature—the body 
itself is the last word in stream- 
lining but materially differing in 
appearance from other streamlin- 
ing types which have come out 
this winter. And then, too, it is 
straight-eighted in the way of 
motive power. 

* * * 

K. T. KELLER, general man- 
ager of the Chrysler Corp. and 
also president of Dodge, was the 
brass hat Duncan Moore inter- 
viewed over “F.O.B., Detroit” Sat- 
urday night and Keller delivered 
the goods as usual. 


In the talk over the air to the 
invisible millions, Moore asked 
if independent front wheel 
springing is the paramount or 
most important single automobile 
improvement of the present year, 
to which Keller replied that the 
1934 models include so many new 
ideas that it is hardly fair to se- 
lect a single one and say it over- 
shadows everything else. He said 
we must not forget the lengths to 
which engineers have gone in in- 
corporating air flow, streamlining 
or whatever name is given it. 

* * * 


INDEPENDENT front wheel 
springing was taken up first in 
Europe, he said, because of the 
many miles of cobble-stoned sur- 
face over there. Independent 
springing for Americans had to 
be designed to cope with our 
higher speeds and concrete super- 
highways. 

Keller opined that Americans 
have more advanced ideas about 
automobile riding comfort than 
some other peoples, hence no 
matter how good our roads may 





ibe, of anything tur I 


velo} 


the worl’! *> 


endent 


ANOTHER ONE of those 
chatty letters from Bill Hughson, 
veteran Ford dealer in San Fran- 
cisco, advises that business out 
there has slackened off somewhat 
but he cheerfully adds that this 
is owing to taxes coming up on 
March 5. “After that I am sure 
it will pick up again and I am 
looking for a very good substan- 
tial increase in business from 
then on.” 


And he is feeling good because 
he has sold 54 Fords to the police 
department of Los Angeles and 
14 to the San Francisco cops. 

Hughson also tells us that the 
Northern California Motor Car 
Dealers Assn. has appointed Tom 
Kilmartin, its president, commis- 
sioner of code enforcement and 
that Kilmartin will give up his 


ito hold a 


business for a year to take over 
this new job. 
a 7 + 

WHENEVER Charles F. Ket- 
tering talks you always can be 
assured of a big turnout. Such 
was the case at the last luncheon 
of the Detroit Adcraft Club when 
General Motor’s research genius 
had the floor. He had no definite 
subject—he just talked and the 
audience was all ears. Witty all 
the time, and saying something 
in every sentence, Kettering al- 
ways holds us spellbound. Such 
was the case at the Adcraft 
luncheon. 


It’s a mighty hard thing to 
report a Kettering speech. He 
speaks extemporaneously and you 
try to make notes. Before you 
can jot down one interesting 
point he is in the middle of an- 
other one and you have to give 
up and you know that you have 
missed a good story because of 
your slowness. 

* * i 


IN THE ADCRAFT talk, Ket- 
tering predicted that good times 
are coming. “The world is far 
from completed,” he said. “We 
still know nothing about metal- 
lurgy, nothing about steel. We 
are just beginning to understand 
medicine.” 

I got this much reading the 
notes of a chap next to me. And 
I also remembered the sage ob- 
servation that “we can only do 
the best we can today. We can’t 
plan or build for tomorrow until 
we have the experience of today.” 





Truck Operators 
In Middle West 
Meet in St. Louis 


(Continued from Page 1) 


ton conference in illuminating 
the code that it was determined 
similar meetine at a 


tnorily wnich resuitead in tne elec- 
tion of Ted V. Rogers, ATA presi- 
dent, as chairman. 

Other officers elected were: 
Vice-chairman, Roy B. Thompson, 
California; treasurer, William E. 
Humphreys, Washington, D. C.; 
general counsel, Edward S. Bra- 
shears, Washington, D. C.; secre- 
tary and assistant treasurer, Ed- 
ward F. Loomis, Washington, D. 
C.; and assistant secretary, John 
V. Lawrence, Washington, D. C. 


Omaha Distributors 

Omaha, Feb. 27.— Greenlease- 
Lied Motors, Pontiac and Buick 
distributors, have added Cadillac- 
LaSalle and will serve as dis- 
tributors for the Omaha territory. 
Quarters for display and sales 
have been opened and the Olds- 
mobile line will also be carried. 





Toledo Strike 
Fails to Slow 
Up Production 





(Continued from Page 1) 
delay in making parts deliveries 
on time. Mr. Miniger also stated 
that he has been in close touch 
with Charles A. Dana, president 
of the Spicer Mfg. Co. and indi- 
cations point to the resumption of 
activities on a normal schedule in 
that plant within the next few 
days. 

The situation was also reported 
much better in the cases of the 
Logan Gear Co., and the Bingham 
Stamping Co. The attitude of the 
plants affected has been to refrain 
from high-handed tactics and en- 
deavor to keep the jobs open for 
former employes who are willing 
to return to work. Under the 
present plans all old employes will 
be given until Saturday to make 
their decision. 

Picketing at plants has been 
peaceful. Any number of employes 
would be available if the plants 
should decide to drop their present 
attitude toward their former 
workers. In the Electric Auto- 
Lite plant, for instance, Mr. Min- 
iger pointed out, the employes this 
morning numbered 32 more than 
before the strike last week. 

Great confidence has been ex- 
pressed in the fairness of Phillip 
C. Nash, president of the Univer- 
sity of Toledo and chairman of the 
sub-regional labor board, who is 
working to reach an agreement 
between the employers and em- 
ployes on wages. One of the dif- 
ficulties facing the employers is 
that of increasing the pay of 
workers without reducing the 
present number of employed. 

Definite action is foreseen about 
the middle of the week and mean- 
while reports i te that there 


will be no disrv u of schedules 
uch will effect production in 
jants in D it 


V"ashington, Fe» 27.—While the 

vaticnal Labor wLvard today 
sited the request of Charles A. 

Dana, president of the Spicer 
Mfg. Co., Toledo, O., that it 
mediate the dispute between the 
company and its employes over 
existing wage scales indications 
were that the board would reject 
the plea when and if it is made. 
A spokesman for the board de- 
clared that no formal request for 
its offices in the adjustment of the 
dispute has been submitted by 
Mr. Danna although it was re- 
ported that he was in the Na- 
tional capital for the specific pur- 
pose of submitting a plea for im- 
mediate action. 

It was pointed out further that 
it is the practice of the National 
Board to leave matters affecting 
local areas entirely in the hands 
of regional labor board officials, 
except in the event of an appeal 
by the latter for National aid. 





LATEST CUMULATIVE NEW PASSENGER!'CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 
month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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Louisville Has 
Most Successful 
Show in Years 


Louisville, Ky., Feb. 27.— The 
most complete automobile show 
staged in Louisville in many 
years was completed tonight at 
the Jefferson County Armory. 
The show was staged this year 
by the newly formed Jefferson 
County Automobile Dealers’ Assn., 
formed last Fall, after the Louis- 
ville Automobile Dealers’ Assn. 
dropped all dealer activities. 

Every dealer in Louisville and 
Jefferson County is a member of 
the new organization and every 
make of car handled in the 
county was represented in the 
show. 

This year admission was re- 
duced from 50 cents to 25 cents, 
and attendances ranged up high, 
over 6,000 the first night, 10,000 
the second, and increasing toward 
the middle and latter part of the 
week again tapering off, except 
Saturday, which was very active. 

In addition to car displays 
there were large exhibits of 
equipment, accessories, etc. 

W. G. Giles, Monarch Auto Co., 
president of the dealers’ associa- 
tion, as well as a number of mem- 
bers, indicated that they were 
more than pleased with results. 
Co-operation was extremely good. 
For several years it has been im- 
possible to get a full represen- 
tation. 


Production Begun 
On New Medium 
Priced LaSalle 


(Continued from Page 1) 
pected that a peak production 
will be reached within few 
weeks 

ther General Motors officials 
present at the dual ceremony in- 
luded J. C. Chick, general sales 
wmager; the designer of the 
LaSalie’s new Fleetwood body, 
Harley Earl, director of the Art 
..d Color Section of Fisher Body; 
Nicholas Breystadt, works man- 
ager, and E. W. Seaholm, chief 
engineer of Cadillac. 

With more orders on hand than 
at any time since 1928 and with 
more than 200 new dealers added 
to the nation-wide Cadillac or- 
ganization, production will be in- 
creased rapidly, Mr. Chick said. 


Faber Heads Gas Dealers 

Milwaukee, Feb. 27.—L. M. 
Faber jr., has been elected presi- 
dent of the Retail Gasoline Deal- 
ers of Milwaukee. Other officers 
named are A. C. Gennerotzke, 
vice-president; W. C. Meyer jr., 
secretary, and H. P. Klumb, 
treasurer. Directors named are, 
W. R. Schuh, W. H. Heise, retir- 
ing president, O. V. Hanson, A. 
J. Hanrahan, J. E. Leken and L. 
G. Kleinman. 
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Auburn Spends 
Five Million 
In Five States 


Auburn, Ind., Feb. 27.—Orders 
amounting to nearly five million 
dollars have already been placed 
with manufacturers of five states, 
during the present year, for ma- 
terials used in building the new 
1934 Auburn models, W. H. Beal, 
president, announced today. 

Over $250,000 worth of these go 
to Illinois firms; some $1,400,000 
worth go to manufacturers in 
Michigan; Ohio firms get $1,850,- 
000 worth; Indiana concerns have 
received $300,000 in orders while 
Pennsylvania manufacturers 
share some $1,000,000 worth of 
business. 

Three Detroit concerns get the 
bulk of the Michigan business. 
They are: Murray Corp. of 
America, E. H. Kotcher Die & 
Tool Co., and the Eaton-Detroit 
Metal Co. 

The Ohio orders are split up as 
follows: Bingham Stamping and 
Tool Co., Doehler Die Casting Co., 
Eleo Grease & Oil Co., Gravity 
Carburetor Co., Weatherhead Co., 
National Copper and Smelting 
Co., Couche-Uthe Co., Falls Steel 
Tube & Mfg. Co., Firestone Tire 
& Rubber Co., Ohio Rubber Co., 
Powell Pressed Steel Co., Colum- 
bus Bolt Works and the Mullins 
Mfg. Co. of Salem. 

Those sharing in the Indiana 
business are Bendix Products 
Corp., Warner Gear Co., Indiana 
Pressed Steel Co., Back Stay Welt 
Co., Gates Rubber Co., The John 
Lees Co., Service Products Co., 
Crescent Paper Co., Zenite Metal 





Co., Western Rubber Co., Excel 
Curtain Co. and Walton & 
Macke. 


Five Pennsylvania firms share 
in the orders placed in that state. 
They are: Lycoming Mfg. Co., 
J. M. White Mfg. Co., Heintz Miz 


| Co., Hookless Fastener Co., and 
the Armstrong Cork and Lino-! 
| leum Co. 


3 Trainloads 
Leave Buick 
Plant Daily 


Flint, Mich., Feb. 27.—An average 
of three trainloads and 25 high- 
way truck loads of new cars are 
leaving the Buick factories daily, 
destined for dealers’ customers 
throughout the U. S. and abroad, 
according to Harlow H. Curtice, 
president and general manager. 

Shipments have kept pace with 
production, averaging over 9,000 
cars a month since the first of the 
year. The company will complete 
February with a total output of 
18,438 units since the first of the 
year and will carry over a large 
bank of orders into March, for 
which month a production of 
more than 10,000 units is 
scheduled. 





John M. Bonbright Named 


To Head Publicity Dept. 


Detroit, Feb. 27.—R. H. Crooker, 
manager of the advertising di- 
vision of the Chevrolet Motor Co., 
has announced the appointment 
of John M. Bonbright to head a 
special department of publicity 
activities supplying engineering, 
mechanical and technical news 
and information to the trade 
press of the automotive and allied 
industries. 

Mr. Bonbright, formerly public- 
ity director of the Graham-Paige 
Motors Corp., has served since 
last summer with Automotive 
Daily News as a technical writer, 
and on the publicity staff of 
Campbell-Ewald Co., advertising 
agency for Chevrolet and other 
General Motors accounts. 


New Vehicle Measures 


In N. Y. Legislature 


Albany, Feb. 27.—A group of 
bills designed to amend the New 
York state motor vehicle laws 
have been introduced in the 
Legislature by E. D. Fite, assem- 
blyman from Poughkeepsie. 

One bill provides for additional 
lights on a motor vehicle of more 
than 80 inches in width. Another 
bill would reduce to total length 
of a combination of vehicles from 
60 to 50 feet. A third measure, 
regarding speed, would make any 
speed in access of 25 m.p.h. pre- 
sumptive evidence of driving at a 
rate not careful and prudent. 


Tire Shipments Up 90% 
In International Trade 


Washington, Feb. 27.—Interna- 
tional trade in pneumatic auto- 
mobile tires amounted to 5,607,- 
000 in 1933, compared with 5,151,- 
000 in 1932, an increase of nine 
per cent, according to an estimate 
nrepared by the U. S. Bureau of 
Foreign and Domestic Commerce 


trom official trade reports. United | 
States tire exports increased 13) 
per cent, from 1,092,000 in 1932, 
ito 1,236,000 in 1933 

Tire xports during 1933 by| 


principal manufacturing countries | 


with comparative statistics for 
1932, follow: United Kingdom, 
1,589,000, against 1,409,000; United 
States, 1,236,000, against 1,092,- 
000; France, 780,000, against 885,- 


000; Belgium, 602,000, against 
496,000; Italy, 578,000, against 
627,000; Canada, 486,000, against 
412,000; Japan, 207,000, against 
84,000; and Germany, 129,000, 
against 146,000. ne 
Raybestos Dividend 


Bridgeport, Feb. 27.—Raybestos- 
Manhattan, Inc., earned net in- 
come of $685,198.61 in 1933, equiv- 
alent to $1.07 a share, comparing 
with a net loss of $457,167.39 dur- 
ing the previous year, the annual 
report reveals. Directors declared 
a dividend of 25 cents per share, 
payable March 15 to stockholders 
of record Feb. 28. 


Cobb to Manage 
G. M. Exhibit at 
34 World’s Fair 


Chicago, Feb. 27.—Gardner M. 
Cobb, who was in charge of the 
General Motors exhibit at Atlan- 
tic City, has been named resident 
manager of the corporation’s now 
famous building at the world’s 
fair here this year. 


Formal presentation of Mr. 
Cobb in his new capacity to the 
press of Chicago was made at a 
press luncheon here in the Ste- 
vens Hotel last week. At the same 
time it was announced that T. L. 
Agnew will be his assistant. 

Presiding over the function 
and making the introduction of 
Messrs. Cobb and Agnew was 
William W. Lewis, advertising 
director of the sales section of 
General Motors. Others present 
from the corporation included 
Allen Orth, in charge of the re- 
search exhibits, and Volney B. 
Fowler of the public relations 
staff. 


In a brief talk at the luncheon, 
Mr. Lewis spoke in optimistic 
terms regarding the improved 
outlook for the automobile busi- 
ness this year. He also stated 
that General Motors will have an 
even more interesting exhibit at 
the forthcoming fair than at the 
1933 exposition. 

The work of remodeling the 
company’s exhibit building has 
already started. Nearly every- 
thing except the immensely popu- 
lar feature of Chevrolet and 
Fisher body assembly will be dif- 
ferent, it is stated. The pioneer- 
ing achievements of General Mo- 
tors engineering and research will 
be portrayed in a unique manner, 
and the use of “action” methods 
of showing and demonstrating 





cars and features will be the rule. 
or nn ready to re-| 
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still wveing worn put oy 
various manufacturing units.” 

An estimate of the cost of re- 
modeling and installation of new 
features within the building 
places the figure at more than 
$1,000,000, involving the immedi- 
ate employment of 100 men. One 
innovation will be what is to be 
known as the “Hall of Progress,” 
wherein will be shown in a new 
way the development of General 
Motors cars. 

Approval by the state legisla- 
ture to hold the fair this year, 
along with the necessary signa- 
ture by Gov. Horner, has paved 
the way for construction of the 
new Ford Motor Co. building and 
park a short distance north of 
the General Motors structure. Ex- 
cavation started yesterday and 
the building will be ready and 
equipped by the time the fair 
opens on June 1. 





REGISTRATIONS BY STATES, JANUARY 


1934-33 





The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals 
for the month have been printed. States shown previously include Arizona, Connecticut, Delaware, Florida, Idaho, 
Illinois, Indiana, Kansas, Maryland, Michigan, Minnesota, Missouri, Montana, Nebraska, New Hampshire, New 
Jersey, New Mexico, North Carolina, North Dakota, Ohio, Oregon, South Carolina, South Dakota, Utah, Virginia, 
West Virginia, Wisconsin and District of Columbia. 
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TOTAL—27 states 34] | 594, 594] 273; 118) 220 16, 244, 115, 139 41 93} 917; 185] 30 | 30677 
and Dist. of Col. 33] 260) 260] 107| 249] 6| 41| 298] 218) 219 47| 80! 1117 454| 173{ 37371 
"34 8 8 3) 2 1 | 2 5 3| 3) 21) 4) I 645 

Kentucky 33 | 6| 6 5| a} 2| 3} 8} 7| 1 1 58! 25 4] 1507 
M “a "34 | 97) 97] 2) 1) 2 7| 17| 13} 14 12 14 71 5| 1914 
aeeeeeee 33 | 52 52] 2| 6) 9} 44) ~ 21 16 14 8} 115 16 5 2782 
34] 23 23] 9 15) 9) 16) 7| 8 2 5| 104 20) |} 3390 

Texas 33] a 17] 6 9| 3| 17; 11 14 1| | 84 12/ 2) 4661 
"34 | | | 1 3 | 74 

Vermont 33 | 3| 3 | | 3| 1 1| 2 3| 138 
. "34 3 3] | 1 7 1| 178 
Wyoming "33 | i i} | | 2 | 2 1 9 2 185 
TOTAL—32 states "34 725, +725 287| 136, 232 23; 279| 140) 165 55, 116) 1123; 215 30] 36878 
and Dict. of Col. "33 339| 339 120) 276 6 55| 364) 261) 259 65 89| 1385) 512] 184] 46644 


3 
Move to Return 


Lawful Revenue 
To Connecticut 


Hartford, Feb. 27.—A ruling 
designed to clarify reciprocity 
provisions of the motor vehicle 
law and restore to Connecticut 
revenue which now goes to other 
states has been issued by Michael 
A. Connor, Motor Vehicle Com- 
missioner. Recent investigation 
has shown that many Connecticut 
residents have been registering 





their cars and trucks in other 
states. 
“All residents of Connecticut 


operating particular motor ve- 
hicles in this state are required 
to take out Connecticut registra- 
tions for such motor vehicles,” 
says the ruling, “excepting that 
in the case of commercial motor 
vehicles where such residents of 
this state maintain an office or 
place of business in another jur- 
isdiction and operate particular 
commercial motor vehicles wholly 
without the state of Connecticut, 
or wholly in interstate business. 

“All motor vehicles engaged in 
intrastate operation are required 
to have Connecticut registrations. 
In the case of passenger vehicles 
only, owners having legal or oc- 
cupational residence in this state 
are required to register such 
motor vehicles as are used in the 
state.” 


Nash Will Show 
Revolving Tower 
At World’s Fair 


Kenosha, Feb. 27.—C. H. Bliss, 
vice-president and director of 
sales of the Nash Motors Co., an- 
nounced today that Nash will re- 
enter the 1934 Century of Prog- 

* evensition with an exhibit 
LaFayette motor 


and 


of WNoaah narticips 


glass tower which was auuuicu 


by millions last year and formed 
one of the most interesting auto- 
motive features of the exposition. 

In the revolving tower Nash 
plans to show special models of 
the three new 1934 series of Nash 
twin ignition cars and the new 
LaFayette, while additional me- 
chanical exhibits will be shown on 
the floor of the tower. 


Hudson Will 
Produce 18,000 
Cars in April 


Detroit, Feb. 27.—With a March 
production schedule set at 18,000 
units the Hudson Motor Car Co, 
is now planning to equal if not 
exceed that figure during April, 
according to an announcement by 
W. R. Tracy, sales manager, to- 
day. Mr. Tracy reported that 
orders are still coming in at a 
lively pace and dealer contracts 
are being signed at an average of 
50 a week. 

During a ten-day period which 
ended last week Tracy said the 
company had added 75 new deal- 
ers. Production lines are now 
functioning smooth at the Hud- 
son plant and every effort is be- 
ing made to press for models to 
fill the growing backlog. Em- 
ployment has now reached ap- 
proximately 12,000 workers. 


Blake Mfg. Co. Plans 


Move to Larger Quarters 


Springfield, Mass., Feb. 27.-The 
Blake Mfg. Co., makers of small 
automotive parts, is preparing to 
move its plant from this city to 
Clinton, Mass., where it has pur- 
chased a five-story factory build- 
ing, containing 270,000 square feet 
of floor space, formerly occupied 
by the Armory Mills. 

The move to larger quarters is 
necessitated by increasing busi- 
ness. The Blake company em- 


ploys about 350 workers. 

















4 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, FEBRUARY 28, 1934 


Jan. Factory Sales Total 
161,000; 31,000 Over ’33 


(Continued from Page 1) 


in the first month of 1932. How- 
ever, only five taxicabs were sold 
at the factory in January, 1933 
against 97 the year previous. This 
year though, factory sales of cabs, 


as stated, were 321 in volume. 

The following table showing 
factory sales by months has been 
made available by the Depart- 
ment of Commerce: 


NUMBER OF VEHICLES 


Year UNITED 


STATES CANADA 


and Total Passenger Trucks Taxicabs Total Passenger Trucks 
Month Cars (1) Cars 
1934 
PERE ccvrcccveses 161,006 115,956 44,729 321 6,904 4,946 1,958 
1933* 
SP ccccccccccese 130,087 108,321 21,761 5 3,358 2,921 437 
SS seeeesees aad 106,888 91,340 15,396 152 3,298 3,025 273 
EE, 65 0.5.0 0.665 09 de0 118,002 99,225 18,117 660 6,632 5,927 705 
fen Pestebicecesses 180,713 152,939 27,363 411 8,255 6,957 1,298 
BP eecnccccsceccese 218,347 184,644 33,649 54 9,396 8,024 1,372 
BLES ecaies sce 253,387 211,448 41,904 35 7,323 6,005 1,318 
ae 5 6s) anne ¥ 233,141 195,019 38,118 4 6.540 5,322 1,218 
ME wad veccesecss 236,556 195,076 41,412 68 6,079 4,919 1,160 
September ........... 196,143 160,891 35,243 9 5,808 4,358 1,450 
SEE. coccccvvceses 138,542 108,010 30,469 63 3,682 2,723 959 
eS eee 63,987 42,818 19,558 1,611 2,291 1,503 788 
EE \seeesceneee 84,152 52,001 30,252 1,299 3,262 2,171 1,091 
Total (Year) . 1,959,945 1,602,332 353,242 4,371 65,924 53,855 12,069 
1932 
JQMUATY occ ececsccee 119,344 98,706 20,541 97 3,731 3,112 619 
February 117,418 94,085 23,308 25 5,477 4,494 983 
OS Serre 118,959 99,325 19,560 74 8,318 6,604 1,714 
Ageih .ncccccccccvens 148,326 120,906 27,389 31 6,810 5,660 1,150 
BF ccc cccccccvenes 184,295 157,683 26,539 7. 8,221 7,269 952 
BD, win¥esenes 183,106 160,103 22,768 235 7,112 6,308 804 
July 109,143 94,678 14,438 27 7,472 6,773 699 
, PTE 90,325 75,898 14,418 9 4,067 3,166 901 
September ........... 84,150 64,735 19,402 13 2,342 1,741 601 
SNE cece scrccscve 48,702 35,102 13,595 5 2,923 2,361 562 
November .........-+ 59,557 47,293 12,025 239 2,204 1, 535 
December .........-+ 107,353 85,858 21,204 291 2,139 1,561 578 
Total (Year) . 1,370,678 1,134,372 235,187 1,119 60,816 50,718 10,098 


(1) Includes only factory-built taxicabs, and 
vehicles for hire. 


* Revised. 


not private passenger cars converted into 





Knudsen Predicts 1934 
Incomes Near 1929 Mark 





(Continued from Page 1) 


about 1 per cent are earning as 
little as the minimum wage.” 

The minimum wage for auto- 
mobile workers is 43 cents an 
hour. The average hourly wage 
in General Motors, it was dis- 
closed for the first time, is about 
60 per cent in excess of the mini- 
mum. This includes only the 
workers receiving hourly wages 
and does not include a single sal- 
aried employe. 

Discussing further the possibil- 
ity of maintaining employment at 
the full 40 hour code level Knud- 
sen said: “Now, I think it is rea- 
sonably sure that we can meet 
this 40 hour average until Sept. 5. 
(The end of the current code 
year.) Of course, it depends en- 
tirely upon whether business will 
hold up. Business at the moment 
shows very well; in fact it shows 
fine. It is only a question of 
whether the demand will keep up. 
We have today a demand for 
motor cars exceeding about, I 
would say, 60 days production, 
which is a better demand than we 
have had since 1929.” 

Commenting further upon Gen- 
eral Motors’ adherence to the 
code, Knudsen referred to the 
heavy additional expense incident 
to the necessity of training un- 
skilled workmen brought into 
General Motors plants through 
the spread of employment. “And 
we are carrying them,” he said, 
“We are doing what we set out 
to do. 

“In other words, when we go 
out and sign a code, some people 
think that as soon as we sign it 
we have our tongue in our cheek 
and do not need to live up to it. 
Now, gentlemen, let it be under- 
stood right here that when we 
sign our name to anything—and 
you are co-signers with me when 
we do it—I want to live up to it. 
I can assure you that with your 
co-operation and with your help 
we have and we will live up to 
that code, and we have and we 
will continue to establish the 
conditions demanded by the code 
just as quickly as anybody else 
can establish the conditions in 
any code.” 

Commenting upon the necessity 
for increased skill in manufactur- 
ing “so the cost of the car does 
not go up so high that the public 
will not buy it, thereby reducing 
volume and again curtailing em- 
ployment,” Knudsen added: 

“Now, the suppliers we deal 


with are having much the same 
problems as we are and materials 
have gone up quite a bit since 
last summer. There is one thing, 
however, that you can be sure of 
—and I want to make this very 
plain to you—and this is, that 
all the increases in material and 
labor have been put into our list 
prices at no more than their exact 
cost. The company has not taken 
a profit upon that increase.” 


Ford Will Make 
His Own Steel 
At Rouge Mills 


(Continued from Page 1) 


ther details,” William J. Cameron 
of the Ford company said. 


Steel Men Concerned 


Announcement of the program 
was viewed with alarm in steel 
circles. Last year the automobile 
industry consumed 15 per cent of 
the steel and iron produced in the 
U. S. and in 1932 its consumption 
was 17 per cent. Reports have 
been current for some time that 
General Motors is contemplating 
building its own mills. 

The NRA steel code which pro- 
hibits a lower price being quoted 
for large orders is being blamed 
for the movement on the part of 
manufacturers. When the code 
became effective discounts to 
large purchasers were done away 
with. Automotive leaders at that 
time threatened to make their 
own steel and the Ford order is 
believed to be the first move to 
make this threat effective. 


Steel Map May Change 

The Ford company has been 
making its own steel for years 
but never has filled all its re- 
quirements, finding that it could 
often purchase more cheaply else- 
where in large amounts. 

The Great Lakes Steel Corp., a 
subsidiary of F. T. Weir’s Na- 
tional Steel Corp., is the only 
large steel concern with produc- 
tion facilities in the Detroit area. 
Youngstown, Pittsburgh and Chi- 
cago mills therefore furnish the 
bulk of Detroit’s requirements. 

If other car manufacturers fol- 
low Ford’s lead, as is rumored, 
Detroit may acquire a large part 
of the steel manufacture now 
shared by those cities. 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Feb. 27., 3:30 P. M.—Motor shares were sluggish 
today in a featureless session on the New York Stock 


Exchange. 


General Motors and other leaders of the 


automobile group closed with little change from yester- 
day, the decline at least having been interrupted. .. 





NADA Issues Supplement 
To Official Code Guide 


(Continued from Page 1) 


tory of this industry,” says Mr. 
Vesper, “the customer and the 
dealer are provided with a sound, 
fair standard of value arrived at 
and supported by actual uncon- 
trovertible evidence of the true 
value of the best grade used cars 
being sold. The dealer who fails 
in his sales effort to make an 
intelligent use of this instrument 
is overlooking one of the most 
important steps in the sale of a 
car. 


“To appreciate what the code 
standard of value means to the 
dealer’s salesmen, one need only 
ponder for a moment on the situ- 
ation as it was before we had the 
code. The actual value of the 
used car and the appraisal figure 
finally fixed were seldom derived 
from fact, but almost entirely 
through a process of argument 
and barter. The car buyer seldom 
knew whether the final appraisal 
figure was fair. The sales at- 
mosphere was changed with the 
feeling that the dealer allowed as 
little as he could and the buyer 
got as much as he could. But 
nobody had any universally ac- 
cepted evidence that the car 
traded in was worth the appraisal 
figure or more or less since there 
was no standard by which to 
measure. Only later, after the 
dealer had reconditioned the car, 
spent money advertising and ef- 
fort selling did he prove finally 
what it was worth. 


Average High Prices 


“Today the dealer knows—and 
can prove to the owner— one 
thing at least about the value of 
the car offered in trade. The 
code allowance figure does in fact 
reveal the average price that the 
public is paying for like models 
of the very best grade. The code 
book shows what the best grade 
cars are actually bringing in the 
current market. Hence there is 
irrefutably established a maxi- 
mum value for such a car. From 
that figure the computation of 
value for the car of best grade, 


average grade or sub-standard 
grade is speedy, easy and con- 
vincing. 


“Now right here is something 
that I regard of vital importance 
in the sales procedure of the 
dealer and his salesmen. The 
code standard figure is the point 
from which the actual final ap- 
praisal figure is computed — not 
an arbitrary allowance figure. 
The dealer and his salesmen must 
bear ever in mind that the allow- 
ance figure in the Official Guide 
is the maximum figure only—the 
average of top prices that the 
market will pay for cars in clean, 
fine condition. 

“Ts the old car under considera- 
tion in the sale in clean, fine con- 
dition? If not, is it reasonable or 
fair to anybody to make the same 
allowance? The mandatory de- 
ductions of 5-10-15 per cent are 
entirely absorbed by the handling 
cost. These mandatory deduc- 
tions do not take into considera- 
tion all the necessities of repairs, 
replacements, refinishing, etc., be- 
fore the car will be in the condi- 
tion of those cars in its class 
which established the code maxi- 
mum figure. 


Selling Price 


“Dealers cannot expect that the 
prices in the Official Guide book 





will ever be such that they can 
take all cars offered in trade for 
the prices carried in the Guide 
Book and not suffer losses. It 
mui3t be remembered that the 


prices that are carried in the | 


Official Guide are what the cars 
sola for after they were taken in 
and reconditioned. 


“The majority of cars the deal- 
ers take in require considerable 
money to put them in saleable 
condition. There is a distinct 
difference in the value of the car 
at the time the dealer bids on it 
and when he sells it. 


“Do not overlook the fact that 
the code permits further deduc- 
tions where more than mere 
“touch-up reconditioning” is 
necessary. More than the man- 
datory deductions are absolutely 
necessary on all cars not in a 
highly saleable condition at the 
time of appraisal. The code spe- 
cifically states that the manda- 
tory deductions are the minimum 
deductions only. Figure your al- 
lowance on the individual car 
itself. The code figure is a point 
from which to figure—an ideal 
point from which to grade or 
measure—not the appraisal figure. 
The salesman should show the 
prospect who offers a sub-stand- 
ard car the difference between a 
clean, fine car and his. That dif- 
ference is readily discernable and 
resolved into dollars and cents 
figures which prospect and dealer 
may easily agree on and which 
then must be deducted from the 
maximum allowance. 


Used Car Conscious 


“The salesmen’s supplement 
eliminates all necessity for the 
salesman to compute the manda- 
tory discounts. It avoids any 
necessity of showing the prospect 
a greater figure than he is going 
to get under any circumstances. 
It makes it easier to get the deal 
down on its proper level. In that 
connection new car salesmen 
must become more used car con- 
scious. The used car is such an 
important factor in our business 
that it must be given specific and 
capable attention in the sales de- 
partment. 


“The Official Guide and the 
salesmen’s supplement must be 
used with intelligence and sales 
diplomacy. Nothing could be 
more out of line with this need 
than to have a salesman say: 
‘Well, President Roosevelt says 
we can allow you only that much 
for your old car.’ The salesman 
who leans on or apologizes for 
the code allowance figure is not a 
salesman. The salesman who de- 
fends his appraisal on a basis of 
blaming code limitations for not 
paying more is a code menace 
and merely defeats his own best 
interests. The Official Guide is 
proof irrefutable that here is the 
absolute maximum worth of the 
very best grade cars. The pros- 
pect who has a car to trade in, 
wants a new car—that is his pri- 
mary thought and objective. Sell 
the new car so aggressively and 
intelligently that the prospect will 
not get the idea—as many are 
often allowed to do—that the 
whole deal is wrapped up in the 
appraisal figure put on the old 
car.” 








Compliance Board 
In Accord With 
Budd on Labor 


Philadelphia, Feb. 27.—Recom- 
mendations of the National Com- 
pliance Board for the settlement 
of the labor dispute in the plant 
of the Edward G. Budd Manu- 
facturing Co., manufacturer of 
automobile bodies and stream- 
lined stainless steel trains, are in 
accordance with what the com- 
pany has stood for all along, 
Edward G. Budd, president of the 
company, said this week. 

In a statement issued after he 
had studied the board’s report, 
made public Saturday, Mr. Budd 
said he approved the recom- 
mendations that striking em- 
ployes available for re-employ- 
ment be re-employed as the vol- 
ume of business makes it possible 
to do so. It was a suggestion 
from the National Labor Board 
that all strikers be immediately 
re-employed rather than wait 
until increased business’ war- 
ranted it that was in part re- 
sponsible for the Budd Co.’s re- 
fusal to accept the National 
Labor Board’s findings. 

Commenting on the Compliance 
Board’s recommendation that a 
referendum vote be taken under 
the supervision of William H. 
Davis, National Compliance Di- 
rector, to determine whether the 
employes wish to set up a form 
of self-government, and, if so, 
whether they prefer the present 
employes association or another, 
Mr. Budd said, this is a matter 
for the employes and their rep- 
resentatives “to arrange in their 
own way without interference 
from us or anyone else.” 

In commenting on the number 
of workers re-employed, Mr. Budd 
states: 

“Of the 1368 alleged strikers 
who on Dec. 18, after the decision 
of the National Labor Board, ap- 
plied for re-employment, the com- 
pany has already rehired 732, in 
addition to 269 rehired prior to 
Dec. 18. The balance includes the 
men who have secured positions 
elsewhere and a number who 
have failed to appear when we 
offered them positions.” 





Compliance Board 
To Meet Ford at 


Chester Plant 


(Continued from Page 1) 
view of the previous stand of the 
Fords, father and son. 

They have taken the position 
that their case has been thor- 
oughly stated and that further 
negotiations are needless and 
repetitive. Whether they are 
willing now to revise their earlier 
stand remains to be seen after 
the date is formally fixed for the 
session at Chester where workers 
charge they are denied the right 
to form their own organization 
for the purpose of negotiation 
with company executives. 

A flash of the erstwhile per- 
sonality angle of the controversy 
manifested itself here yesterday 
at Gen. Hugh S. Johnson’s meet- 
ing with the press. In response 
to questions as to settlement of 
the Ford dispute, the NRA chief 
snapped: 

“If you think anybody is hold- 
ing back on Henry Ford because 
they are afraid of him, just get 
that out of your mind.” 

Shortly afterward, he intimated 
agreement with that somewhat 
general point of view that the 
personal aspect of the contro- 
versy was the outgrowth of news- 
paper publicity. The intimation 
came in response to a query as to 
whether the NRA Administrator 
intended this time to “crack 
down” on the motor manufacturer. 





Willys Has Grandchild 


Paris, Feb. 27.—A daughter was 
born to Mrs. Jose De Landa, the 
former Miss Virginia Clayton 
Willys, daughter of John N,; 
Willys, American automobile 
manufacturer, on Feb. 20. 





